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Industryoverview

Businessesinthemaizefarmingindustryprimarilygrowcorn(exceptsweet
corn)andproducecornseeds.Corncommonlyreferstothegrainsofthetall
annualcerealgrassZeamays,anditisastaplecerealinmanypartsoftheworld.
IntheUnitedStates,it’sthemostcommonlyusedlivestockfeed.Itisalsousedin
theproductionofethanol,sweeteners,oilandotherrelatedproducts.

Butrecently,you’llrealisethatthemaizeindustryisexperiencingdeclineand
fallingfrom historicheights.IntheUnitedStates,newfederalregulationscreated
asignificantnewmarketformaize,leadingmaizeproductiontoskyrocketinthe
earlypartofthelastfiveyears.

Thisincreaseinproductioneventuallyledtoanoversupplyofcrop,especiallyas
downstream biofuelproductionhasslowedsince2013duetomarketsaturation.

Butnow,theglobaldemandformaizehasrenewed.Theindustryisexpectedto
bouncebackfrom thelowsofthepreviousfive-yearperiod.Plantedacreagewill
decrease,leadingtoaslightdecreaseinproductionvolumes,whichwillinturn
reduceoversupplyandcreatehealthydemandforthecrop.

Themaize(corn)farmingindustryisindeedaverylargeindustryandprettymuch
thrivinginallpartsoftheworldespeciallyindevelopedcountriessuchasUnited
StatesofAmerica,Canada,UnitedKingdom,Germany,Brazil,AustraliaandItaly
etal.

StaticshasitthatintheUnitedStatesofAmericaalone,thereareabout141,669
licensedandregisteredmaizefarmsresponsibleforemployingabout155,526
employeesandtheindustryrakesinawhoopingsum of$51billionannuallywith
anannualgrowthrateprojectedat-0.8%.

Asaresult,largerfarmsemergeacrosstheindustry.Asamatterfact,withthe
recentadvancementintechnology,farmerscannowcomfortablygrowcrops
suchasmaizeinacountrywheresuchcropscanhardlysurvive.

Onethingiscertainwhenitcomestocommercialmaizefarming,ifyouareable
toconductyourmarketresearchandfeasibilitystudiesbeforechoosinga
locationtocultivateyourmaize,youaremorelikelynotgoingtostruggletosell
yourmaizebecausetherearealwaysfoodprocessingcompaniesand
consumersouttherewhoarereadytobuyfrom you.

Lastly,withcommercialmaizefarming,itwillpayyoutonotonlycultivatemaize
andsellthem forconsumptioninfarm marketstoretailersandconsumers.

Youcanaswellstartacomplementarybusinesslikebuildingamaizeprocessing
planttoprocessandpackageyourmaize.Thebottom lineisthatifyouhave



enoughfarm land(space)andyouareinterestedinmaximizingcommercial
maizefarming,youaresuregoingtomakehugeprofitsfrom thebusiness.

Executivesummary

ARELOEGBE,AGROMAIZEFARMS,INC.isacommercialfarm thatwillbebasedin
theoutskirtsofDallas,U.S.A.Wehavedoneourdetailedmarketandfeasibility
studiesandwewereabletosecureawell-situatedandsuitablefarm landtostart
ourcommercialmaizefarming.

Ourcommercialmaizefarm isastandardfarm hencewillbeinvolvedincommercial
maizecultivation,maizeprocessingandpackaging.Wewillbeinvolvedinboth
organiccommercialmaizefarmingandnon–organiccommercialmaizefarming.

Wehaveputplansinplacethatwillhelpuslaunchastandardandworld–class
maizeprocessingplantwithinthefirstthreeyearsofofficiallyrunningARELOEGBE,
AGROMaizeFarms,Inc.Wewillprocessandpackagemaizeandensurethatthey
floodthemarketbothintheUnitedStatesandinothercountriesoftheworld.

Wewanttocompetewiththebestintheindustry,whichiswhyasidesfrom thefact
thatwehavesecuredtherequiredfarm landandmostofthefarmingequipmentand
machines,wehavealsohiredsomekeyemployeeswhoarecurrentlyundergoing
trainingsoastofitintotheidealpictureofthe21stcenturycommercialmaizefarm
workforcethatwewanttobuild.

Weareinthecommercialmaizefarmingbusinessbecausewewanttoleverageon
thevastopportunitiesavailableinthecommercialfarmingindustrytocontributeour
quotaingrowingtheU.S.economy,innationalfoodproduction,rawmaterials
productionforindustries,toexportagricultureproducefrom theUnitedStatesto
othercountriesandoverandabovetomakeprofit.

ARELOEGBE,AGROMaizeFarms,Inc.iswellpositionedtobecomeoneofthe
leadingcommercialmaizefarmsintheUnitedStatesofAmerica,whichiswhywe
havebeenabletosourceforthebesthandsandfarm machinerytorunthefarm with.
Wehaveputprocessesandstrategiesinplacethatwillhelpusemploybest
practiceswhenitcomestocommercialmaizefarmingasrequiredbytheregulating
bodiesintheUnitedStatesofAmerica.

ARELOEGBE,AGROMaizeFarms,Inc.isafamilybusinessthatisownedbyMr.



AreloegbePierceandhisimmediatefamilymembers.Thefarm cum businesswillbe
fullyandsinglyfinancedbyAreloegbePierceandhisimmediatefamilymembers.

BeforestartingARELOEGBE,AGROMaizeFarms,Inc.,AreloegbePiercehasworked
withsomeoftheleadingcommercialfarmsandfoodprocessingplantsintheUnited
StatesofAmerica;hehasadegree(B.Sc.)inAgriculturalSciencefrom theUniversity
ofNewJersey.

OurServices

ARELOEGBE,AGROMaizeFarms,Inc.isaworldclasscommercialfarm thatis
committedtocultivatingorganicandnon–organicmaize(corn)forboththeUnited
States’marketandtheglobalmarket.Weareinbusinesstoproducebothfoodand
rawmaterialsforpeopleandindustriesincommercialquantities.Wewillalsoensure
thatweoperateastandardmaizeprocessingandpackagingplantaspartofour
complimentarybusiness.

Weareinthislineofbusinesstomakeprofits,andwewillensurethatwedoallthat
isallowedbythelawoftheUnitedStatesofAmericatoachieveourbusinessgoals
andobjectives.Thesearetheareaswewillconcentrateoninourcommercialmaize
farms.Ifneedariseswewilldefinitelycultivaterelatedcrops;

 Cultivationofvarietyofmaize(organicandnon–organic)

 StandardFoodProcessingPlant

 OurMissionandVisionStatement

 Ourvisionistobecomeoneoftheleadingcommercialmaizefarmsand
maizeprocessingandpackingbrandnotjustintheUnitedStatesofAmerica
butalsoontheglobalstage.

ARELOEGBE,AGROMaizeFarms,Inc.isaworldclasscommercialmaizefarm thatis
inbusinesstocultivateorganic,non–organicandprocessedmaizeforboththe
UnitedStatesmarketandtheinternationalmarket.

Wewantourwell–packagedmaizetofloodeverynooksandcranniesoftheUnited
Statesandothercountriesoftheworld.

OurBusinessStructure

ARELOEGBE,AGROMaizeFarms,Inc.isacommercialmaizefarm thatintends
startingsmallinDallas,buthopestogrowbiginordertocompetefavourablywith
leadingcommercialmaizefarmsinthecommercialfarmingindustrybothinthe



UnitedStatesandontheglobalstage.

Weareawareoftheimportanceofbuildingasolidbusinessstructurethatcan
supportthepictureofthekindofworldclassbusinesswewanttoown.Forthis
reason,wearecommittedtoonlyhirethebesthandsinandaroundDallas.

AtARELOEGBE,AGROMaizeFarms,Inc.,wewillensurethatwehirepeoplethatare
qualified,hardworking,dedicated,customercentricandreadytowork,andhelpus
buildaprosperousbusinessthatwillbenefitallthestakeholders(theowners,
workforce,andcustomers).

Inviewoftheabove,ARELOEGBE,AGROMaizeFarms,Inc.havedecidedtohire
qualifiedandcompetenthandstooccupythefollowingpositions;

 ChiefOperatingOfficer

 GeneralFarm Manager

 Administrator/Accountant

 MaizeCultivationManager/Supervisor

 MaizeProcessingandPackagingPlantManager

 SalesandMarketingExecutive

 FieldEmployees

 FrontDeskOfficer

 JobRolesandResponsibilities

 ChiefOperatingOfficer:

Increasesmanagement’seffectivenessbyrecruiting,selecting,orienting,training,
coaching,counselling,anddiscipliningmanagers;communicatingvalues,strategies,
andobjectives;assigningaccountabilities;planning,monitoring,andappraisingjob
results;developingincentives;developingaclimateforofferinginformationand
opinions;providingeducationalopportunities

Creating,communicating,andimplementingtheorganization’svision,mission,and
overalldirection–i.e.leadingthedevelopmentandimplementationoftheoverall
organization’sstrategy

Responsibleforfixingpricesandsigningbusinessdeals



Responsibleforprovidingdirectionforthebusiness

Creating,communicating,andimplementingtheorganization’svision,mission,and
overalldirection–i.e.leadingthedevelopmentandimplementationoftheoverall
organization’sstrategy

Responsibleforsigningchecksanddocumentsonbehalfofthecompany

Evaluatesthesuccessoftheorganization

GeneralFarm Manager

Responsiblefortheplanning,managementandcoordinatingallfarm activities
acrossthevarioussectionsonbehalfoftheorganization

Superviseothersectionmanagers(corncultivationmanagerandcornprocessing
andpackagingmanager)

Ensurecomplianceduringprojectexecutions

Providingadviceonthemanagementoffarmingactivitiesacrossallsections

Responsibleforcarryingoutriskassessment

UsingITsystemsandsoftwaretokeeptrackofpeopleandprogressofthegrowth
ofcrops(maize)

Responsibleforoverseeingtheaccounting,costingandsaleoffarm produceafter
harvest

Representtheorganization’sinterestatvariousstakeholders’meetings

Ensuresthatfarminggoalsareachieved,themostefficientresources(manpower,
equipment,toolsandchemicalsetal)areutilizedanddifferentinterestsinvolvedare
satisfied.Responsibleforpreparingfinancialreports,budgets,andfinancial
statementsfortheorganization

ResponsibleforoverseeingthesmoothrunningofHRandadministrativetasksfor
theorganization

Handlesallfinancialtransactionsforthecompany

Definingjobpositionsforrecruitmentandmanaginginterviewingprocess

Carryingoutstaffinductionfornewteam members

Responsiblefortraining,evaluationandassessmentofemployees

Overseesthesmoothrunningofthedailyfarmingactivitiesacrossthevarious
farmingsections

Administrator/Accountant



ResponsibleforoverseeingthesmoothrunningofHRandadministrativetasksfor
theorganization

Definingjobpositionsforrecruitmentandmanaginginterviewingprocess

Carryingoutstaffinductionfornewteam members

Responsiblefortraining,evaluationandassessmentofemployees

Responsibleforpreparingfinancialreports,budgets,andfinancialstatementsforthe
organization

Responsibleforfinancialforecastingandrisksanalysis

Responsiblefordevelopingandmanagingfinancialsystemsandpolicies

Responsibleforadministeringpayrolls

Ensuringcompliancewithtaxationlegislation

Handlesallfinancialtransactionsforthefarm

Servesasinternalauditorforthefarm

MaizeCultivationManager/Supervisor

Responsibleformanagingthemaizecultivationsectionofthecommercialmaize
farm

Supervisesotherworkerswithinthedepartment

WorkscloselywiththeGeneralManagertoachievetheorganizations’goalsand
objectives

MaizeProcessingandPackagingManager/Supervisor

Responsibleformanagingthemaizeprocessingandpackagingsectionofthe
commercialfarm

Supervisesotherworkerswithinthedepartment

WorkscloselywiththeGeneralManagertoachievetheorganizations’goalsand
objectives

SalesandMarketingOfficer

Identify,prioritize,andreachouttonewpartners,andbusinessopportunitiesetal

Identifiesdevelopmentopportunities;followsupondevelopmentleadsandcontacts;
participatesinthestructuringandfinancingofprojects;assuresthecompletionof
relevantprojects



Writingwinningproposaldocuments,negotiatefeesandratesinlinewithcompany
policy

Responsibleforhandlingbusinessresearch,markersurveysandfeasibilitystudies
forclients

Responsibleforsupervisingimplementation,advocateforcustomer’sneeds,and
communicatewithclients

Develop,executeandevaluatenewplansforexpandingincreasesales

Documentallcustomercontactandinformation

Representthecompanyinstrategicmeetings

Helpincreasesalesandgrowthforthefarm

FieldWorkers/ContractStaff

Responsibleforpreparingfarm landsformaizecultivation

Responsibleforwateringthemaizecrop

Weedingorfertilizerand/orpestcontrolapplication

Handlefarm implementsandmachinesasinstructedbythesection
manager/supervisor

Assistinhandlingtheharvestofmaize(corns)

Carryouttasksinlinewiththestatedjobdescription

Assistintransportingworkingtoolsandequipmentfrom thefarm andbacktothe
designatedstoreroom

Handlesanyotherdutiesasassignedbythelinemanager

ClientServiceExecutive/FrontDeskOfficer

Welcomesguestsandclientstothefarm bygreetingthem inpersonoronthe
telephone;answeringordirectinginquiries

Ensuresthatallcontactswithclients(e-mail,walk-Incentre,SMSorphone)provides
theclientwithapersonalizedcustomerserviceexperienceofthehighestlevel

Throughinteractionwithclientsonthephone,useseveryopportunitytobuildclient’s
interestinthecompany’sproductsandservices

Managesadministrativedutiesassignedbythemanagerinaneffectiveandtimely
manner

Consistentlystaysabreastofanynewinformationonthecompany’sproducts,
promotionalcampaignsetc.toensureaccurateandhelpfulinformationissupplied



toclients

Receivesparcels/documentsforARELOEGBE,AGROMaizeFarms,Inc.

DistributemailsinARELOEGBE,AGROMaizeFarms,Inc.

Handlesanyotherdutiesasassignedbythelinemanager

SWOTAnalysis

ARELOEGBE,AGROMaizeFarms,Inc.doesnotintendtolaunchoutwithtrialand
errorhencetheneedtoconductaproperSWOTanalysis.Weknowthatifwegetit
rightfrom theonset,wewouldhavesucceededincreatingthefoundationthatwill
helpusbuildastandardmaizefarm thatwillfavourablycompetewithleading
commercialmaizefarmsintheUnitedStatesofAmericaandinotherpartsofthe
world.

Wearequiteawarethatthereareseverallarge,medium andsmallscalemaize
farmsalloverDallasandeveninthesameplacewhereweintendlocatingours,
whichiswhywearefollowingthedueprocessofestablishingabusiness.

WeknowthatifaproperSWOTanalysisisconductedforourbusiness,wewillbe
abletopositionourbusinesstomaximizeourstrength,leverageontheopportunities
thatwillbeavailabletous,mitigateourrisksandbeequippedtoconfrontourthreats.

ARELOEGBE,AGROMaizeFarms,Inc.employedtheservicesofanexpertHRand
BusinessAnalystwithbiasinthecommercialfarmingindustrytohelpusconducta
thoroughSWOTanalysisandtohelpuscreateabusinessmodelthatwillhelpus
achieveourbusinessgoalsandobjectives.

Hereisasummaryfrom theresultoftheSWOTanalysisthatwasconductedon
behalfofARELOEGBE,AGROMaizeFarms,Inc.;

Strength:

Ourstrengthasacommercialmaizefarm isinthefactthatwehavehealthy
relationshipswithloadsofmajorplayers(agriculturemerchantswhodealincorn)in
thecommercialfarmsindustry;bothsuppliersandbuyerswithinandoutsideofthe
UnitedStates.

Wehavesomeofthelatestcommercialfarmingmachines,toolsandcorn
processingequipmentthatwillhelpuscultivatecornincommercialquantitieswith
lessstress.Asidefrom ourrelationship(network)andequipment,wecanconfidently



boastthatwehavesomethemostexperiencedhandsinDallasonourpayroll.

Weakness:

Ourweaknesscouldbethatweareanewcommercialmaizefarm intheUnited
States,andperhapsthefactthatwedecidedtodiversifyourfarmingactivitiescould
countagainstusinitially.Weareawareofthisandfrom ourprojection;wewill
overcomethisweaknesswithtimeandturnittoamajoradvantageforthebusiness.

Opportunities:

Theopportunitiesthatareavailabletouscannotbequantified;weknowthatthere
areloadsofindividualswhoconsumeorganicandnon–organiccornindifferent
formsbothintheUnitedStatesofAmericaandotherpartsoftheworld.

Wewillensurethatwemaximizetheopportunitiesavailabletocommercialmaize
farmers.Duetotheirrisingpopularity,GM seedsaccountforasignificantamountof
revenueandthedemandformaizeisanticipatedtokeepgrowingasrenewable
energytargetsriseeachyear.

Threat:

Someofthethreatsandchallengesthatwearelikelygoingtofacewhenwestart
ourowncommercialmaizefarm areglobaleconomicdownturnthatcanimpact
negativelyonhouseholdspending,badweathercum naturaldisasters(draughts,
epidemics),unfavourablegovernmentpoliciesandthearrivalofacompetitor(a
commercialfarm thatcultivatessamecrop–maize)withinsamelocation.

Thereishardlyanythingyoucandoasregardsthesethreatsandchallengesother
thantobeoptimisticthatthingswillcontinuetoworkforyourgood.

MARKETANALYSIS

MarketTrends

Oneofthecommontrendsinthecommercialmaizefarminglineofbusinessisthat
mostplayersintheindustryarenolongerconcentratingonlyonnon–organicmaize
farming.Theynowfinditeasiertorunbothorganicmaizecultivationandnon–
organicmaizecultivation.Itisfactthatdespitethatorganicfoodareexpensive,the
salefororganicfoodisontheincreaseanditisindeedprofitable.



Despitethefactthatcommercialmaizefarminghasbeeninexistencesincetime
immemorial,thisdoesnotinanywaymaketheindustrytobeoversaturated;
commercialmaizefarmersareexploringnewtechnologytocontinuetoimprovethe
cultivation,preservationandprocessingprocess.Thefactthatthereisalwaysa
readymarketformaizemakesthebusinesshighlyprofitable.

Lastly,itisacommontrendtofindstandardcommercialmaizefarmersrunacorn
processingplantbusinessalongsidetheirfarm.Itisameansofmaximizingprofitin
thebusiness.Besides,maizeisconsumedbybothhumanandlivestockhenceitis
idealtoprocess,packageandshipittoothercountriesoftheworld.

OurTargetMarket

Itisaknownfactthatthetargetmarketsofthosewhoaretheendconsumersof
maizeinanyform andwhobenefitfrom thebusinessvaluechainofcommercial
maizefarmingisallencompassing.

Almosteveryhouseholdconsumesmaizeindifferentforms.Inessencea
commercialmaizefarmershouldbeabletosellhisorherfarm producetoasmany
peopleaspossibleincludinghotels,grocerystores,restaurants,livestockfarmers
andproductioncompaniesthatmakeuseofcornasrawmaterials.

Wewillensurethatwepositionourbusinesstoattractconsumersofmaizenotjust
intheUnitedStatesofAmericaalonebutalsootherpartsoftheworldwhichiswhy
wewillbeexportingsomeofourfarm produceeitherinraworprocessedform to
othercountriesoftheworld.

OurCompetitiveAdvantage

Thetruthisthat,itiseasiertofindentrepreneursflockingtowardsanindustrythatis
knowntogenerateconsistentincomewhichiswhytherearemorecommercial
farmersintheUnitedStatesofAmericaandofcourseinmostpartsoftheworld.

Asamatteroffact,entrepreneursareencouragedbythegovernmenttoembrace
commercialfarming.Thisissobecausepartofthesuccessofanynationisher
abilitytocultivateherownfoodandalsoexportfoodstoothernationsoftheworld.

ARELOEGBE,AGROMaizeFarms,Inc.isfullyawarethattherearecompetitions
whenitcomestosellingcommercialfarm produceincludingcornallovertheglobe,
whichiswhywedecidedtocarryoutthoroughresearchsoastoknowhowtotake



advantageoftheavailablemarketintheUnitedStatesandinotherpartsoftheworld.

Wehavedoneourhomeworkandwehavebeenabletohighlightsomefactorsthat
willgiveuscompetitiveadvantageinthemarketplace;someofthefactorsare
effectiveandreliablemaizefarmingprocessesthatcanhelpussellourproduceat
competitiveprices,goodnetworkandexcellentrelationshipmanagement.

Anothercompetitiveadvantagethatwearebringingtotheindustryisthefactthat
wehavedesignedourbusinessinsuchawaythatwewilloperateanall–round
standardcommercialmaizefarm thatwillalsoincludeacornprocessingplant.With
this,wewillbeabletotakeadvantageofalltheavailableopportunitieswithinthe
industry.

Lastly,ouremployeeswillbewelltakencareof,andtheirwelfarepackagewillbe
amongthebestwithinourcategory(start–upscommercialmaizefarms)inthe
industrymeaningthattheywillbemorethanwillingtobuildthebusinesswithus,
helpdeliveroursetgoalsandachieveallouraimsandobjectives.

SALESANDMARKETINGSTRATEGY

Wearequiteawarethatthereasonwhysomecommercialmaizefarmshardlymake
goodprofitistheirinabilitytosellofftheirmaizeasatwhendue.Cornripenswithin
ashorttimeafterharvestandiftheyarenotsoldorprocessed,theywillgetsohard
thatitwon’tbegoodfordirectconsumption.Inviewofthat,wedecidedtosetupa
standardcornprocessingplanttohelpusmaximizeprofits.

Oursalesandmarketingteam willberecruitedbasedontheirvastexperienceinthe
industryandtheywillbetrainedonaregularbasissoastobewellequippedtomeet
theirtargetsandtheoverallgoaloftheorganization.Wewanttobuildastandard
andworld–classmaizefarm thatwillleverageonwordofmouthadvertisement
from satisfiedclients(bothindividualsandbusinesses).

Overandabove,wehaveperfectedoursalesandmarketingstrategiesfirstby
networkingwithagriculturemerchantsandcompaniesthatrelyoncornastheir
majorrawmaterial.Insummary,ARELOEGBE,AGROMaizeFarms,Inc.willadoptthe
followingstrategiesinmarketingourcommercialmaizefarm produce;

Introduceourbusinessbysendingintroductorylettersalongsideourbrochureto
stakeholdersintheagricultureindustry,grocerystores,maizemerchants,hotels,



productioncompaniesthatrelyonsupplyofmaizeasrawmaterialsandmaize
processingplantsetal.

Advertiseourbusinessinagricultureandfoodrelatedmagazinesandwebsites

Listourcommercialmaizefarm onyellowpagesads

Attendrelatedagricultureandfoodexpos,seminars,andbusinessfairsetal

Leverageontheinternettopromoteourbusiness

Engageindirectmarketing

Encouragetheuseofwordofmouthmarketing(referrals)

SourcesofIncome

ARELOEGBE,AGROMaizeFarms,Inc.isinthecommercialfarmingbusinessforthe
purposeofmaximizingprofitshencewehavedecidedtoexplorealltheavailable
opportunitieswithintheindustrytoachieveourcorporategoalsandobjectives.

Inessencewearenotgoingtorelyonlyonthesaleofourfarm producetogenerate
incomeforthebusiness.Belowarethesourcesweintendexploringtogenerate
incomeforARELOEGBE,AGROMaizeFarms,Inc.;

Cultivationofvariousspeciesofmaize(organicandnon–organic)

StandardFoodProcessingPlant

SalesForecast

Weconductedathoroughmarketsurveyandfeasibilitystudiesandwewereableto
discoverthatthesalesgeneratedbyacommercialfarm dependsonthesizeofthe
farm andthenatureofthecommercialfarm.

Wehaveperfectedoursalesandmarketingstrategiesandwearequiteoptimistic
thatwewillmeetorevensurpassoursetsalestargetofgeneratingenough
income/profitsfrom thefirstyearofoperationandbuildthebusinessfrom survival
tosustainability.

Wehavebeenabletocriticallyexaminetheagricultureindustrycum commercial
maize(corn)farm lineofbusiness,wehaveanalyzedourchancesintheindustryand
wehavebeenabletocomeupwiththefollowingsalesforecast.

FirstFiscalYear-:$200,000



SecondFiscalYear-:$400,000

ThirdFiscalYear-:$750,000

N.B:Thisprojectionisdonebasedonwhatisobtainableintheindustryandwiththe
assumptionthattherewon’tbeanymajoreconomicmeltdownthatcanimpact
negativelyonhouseholdspending,badweathercum naturaldisasters(draughts,
epidemics),andunfavourablegovernmentpolicies.Pleasenotethattheabove
projectionmightbelowerandatthesametimeitmightbehigher.

OurPricingStrategy

Ifyouwanttogettherightpricingforyourfarm produce,thenyoushouldensurethat
youchooseagoodlocationforyourcommercialfarm,chooseagoodbreed/seed
thatwillguaranteebountifulharvest,cutthecostofrunningyourfarm tothebarest
minimum andofcoursetryasmuchaspossibletoattractbuyerstoyourfarm as
againsttakingyourfarm producetothemarkettosourceforbuyers;withthis,you
wouldhavesuccessfullyeliminatedthecostoftransportingyourharvesttothe
marketandotherlogistics.

Wearequiteawarethatoneoftheeasiestmeansofpenetratingthemarketand
acquiringloadsofcustomersforallourcornistosellthem atcompetitiveprices
hencewewilldoallwecantoensurethatthepricesofourcornaregoingtobewhat
othercommercialcornfarmerswouldlooktowardsbeating.

Onethingiscertain,thenatureofcommercialfarmingmakesitpossibleforfarmers
toplacepricesfortheirfarm producebasedontheirdiscretionwithoutfollowingthe
benchmarkintheindustry.Thetruthisthatitisoneofthemeansofavoiding
runningintoaloss.Theearlieryouselloffyourharvestedmaize,thebetterforyour
business.

PaymentOptions

ThepaymentpolicyadoptedbyARELOEGBE,AGROMaizeFarms,Inc.isallinclusive
becausewearequiteawarethatdifferentcustomerspreferdifferentpayment
optionsasitsuitsthem butatthesametime,wewillensurethatweabidebythe
financialrulesandregulationoftheUnitedStatesofAmerica.

HerearethepaymentoptionsthatARELOEGBE,AGROMaizeFarms,Inc.willmake
availabletoherclients;

Paymentviabanktransfer



Paymentwithcash

Paymentviaonlinebanktransfer

Paymentviacheck

PaymentviaPointofSaleMachines(POSMachines)

Paymentviamobilemoneytransfer

Paymentviabankdraft

Inviewoftheabove,wehavechosenbankingplatformsthatwillenableourclients
makepaymentforfarm producepurchasewithoutanystressontheirpart.Ourbank
accountnumberswillbemadeavailableonourwebsiteandpromotionalmaterials.

PublicityandAdvertisingStrategy

Anybusinessthatwantstogrowbeyondthecornerofthestreetorthecitytheyare
operatingfrom mustbereadyandwillingtoutilizeeveryavailablemeans
(conventionalandnon–conventionalmeans)toadvertiseandpromotethebusiness.

Weintendgrowingourbusinesswhichiswhywehaveperfectedplanstobuildour
brandviaeveryavailablemeans.


